BOOKING-AGENT;   PRODUCER

intimately into Charles Prohnian's life and remained so
until the end. He was a Philadelphian who had con-
ducted various traveling theatrical enterprises in Austra-
lia and had met Frohman for the first time in London
when the latter went over with the Haverly Mastodons.
Hayman admired Frohman very much and soon made
him general Eastern representative of all his extensive
Pacific coast interests.

Hayman was developing into a magnate of impor-
tance. With his assistance Charles was able to book a
company all the way from New York to San Francisco.
Charles made himself responsible for the time between
New York and Kansas City, while Hayman would
guarantee the company's time from Kansas City or
Omaha to the coast.

Frohman and Randall made a good team, and they
soon acquired a chain of more than three hundred
theaters, ranging from music-halls in small towns that
booked the ten-twenty-thirty-cent dramas up to the
palatial houses like Hooley's in Chicago, the Hollis in
Boston, and the Baldwin in San Francisco.

It was a happy-go-lucky time. If Frohman had ten
dollars in his pocket to spare he considered himself rich.
Money then, as always, meant very little to him. It
came and went easily.

While the booking business waxed in volume the pro-
duction end of the establishment did not fare so well.
Charles had this activity of the office as his particular
domain, and with the instinct of the plunger now began
to put on plays right and left.

Just before the association with Randall, Frohman
had become manager of Neil Burgess, the actor, and
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